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Jerry Lozier

Dear Mr and Mrs Homeseller:
I am Jerry of Jerry Lozier Inspections and I understand you are selling your home. I am writing to
encourage you to contact me about inspecting your home before any more potential buyers tour it.
The advantages of having it inspected now are many:
•
•

•

Most buyers will have an inspection.... what will they find?? Will those revealed items bog down the sale
at the last minute??
You can have me, a (Board) Certified MASTER Inspector, do the inspection, rather than be at the
mercy of the buyer's choice of inspector and/or possible surprises when you do get a buyer. (Your deal
is less likely to fall apart, the way they often do, when a buyer's inspection unexpectedly reveals a lastminute problem or concern.)
You can schedule the inspection with me at your convenience and You can assist me during the
inspection, something normally not done during a buyer's inspection.

My report will reveal potential concerns or problems ahead of time, which:
•
•
•

•
•

Might make your home show better (The report may help you substantiate a higher asking price if
problems don't exist or they have been corrected.)
A seller’s inspection may ease negotiations and possible 11th-hour re-negotiations when you do get an
offer.
A seller inspection gives you time to make repairs and shop for competitive contractors. (You can repair
any problems or disclose them to your potential buyer.... the ultimate gesture in forthrightness on your
part....)
My report provides a third-party, unbiased opinion to offer to your potential buyers.
A seller inspection permits a clean home inspection (ancillary) report to be used as a marketing tool.
I would like to talk with you on the phone or in person to explain how I can help streamline your real
estate sale. And, of course, I always stand ready to inspect the home you are buying, as well.
Please contact me.

Jerry Lozier Home Inspections
Certified Master Inspector®
WA State Home Inspector #208
WSDA Structural Pest Inspector #71382

(509) 594-9984

Selling Your Home - Should You Consider a Home Inspection?
by Bob Mori
Bob and Judi Mori work as Realtors in Fairfield County, Connecticut and surrounding areas.
If you are putting your home up for sale, should you consider having your own building inspection? Should this be
part of your "pre-sale home improvement" process?
The answer is "Yes."
Contingencies in Contracts
Once a buyer makes an offer and you accept it, you have a contract. One of the most common conditions
of that contract is, "offer contingent upon satisfactory building inspection." The buyer is going to have a
professional home inspector go through your house to make sure there are not any hidden problems.
The last thing that you want is to have your deal fall through because of an unknown problem uncovered
by the buyer’s building inspector. This is especially true if it is a minor problem and could easily have
been repaired ahead of time -- if only you had known about it.
Many a transaction has fallen apart because of building inspection surprises.
Preparing for Sale
When preparing your house for sale, you are going to do lots of things to make it more appealing to potential buyers.
You are going to clean up the yard, apply a fresh coat of paint where needed, get rid of all clutter in and around the
house, have the kitchen and all bathrooms at their sparkling best, get the rugs cleaned, clean all windows, etc.
Why not spend the relatively few dollars and also have a building inspection? Find out the hidden
problems with your home and correct them in advance. If you don’t, you can be assured that the buyer’s
inspector will find them. When the buyer’s inspector finds a problem, it can throw a monkey wrench into
the works.
Potential Problems
The buyer will ask you to fix the problems found by their inspector – or no deal. If you do not want to fix
the problems, they will ask for a reduction in price or a cash credit at closing – or no deal. In some cases,
they buyer may even cancel the purchase entirely, not giving you a chance to make any corrections.
If the buyer cancels the purchase, where does that leave you? It leaves you with a house that you will
have to put back on the market – a house that has been stigmatized. Future potential buyers and their
Realtors will always wonder, "What happened with that first deal?"
An Item of Caution: Disclosure
If you hire your own home inspector and find problems but elect not to repair them, be sure to tell your Realtor. They
should be disclosed to all potential buyers. In some states this is mandatory. Home sellers and their Realtors who
have known of problems but not disclosed them have successfully been taken to court for damages.
Think of yourself. Isn’t it easier to identify and handle problems in advance rather than finding out about them later?
If there is a problem that you decide not to repair, disclose it up front and indicate that the estimated buyer’s cost to
fix it has been reflected in the offer price of your home.
Conclusion
As a professional Realtor, I have owned, lived in and sold five houses of my own. I have always paid to have a
building inspection before I put any of these homes on the market. As a result, neither the buyers, nor I, were
surprised by unknown problems. For every sale, that made the process of getting to the final closing a lot easier.
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